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Data-driven marketing sik ocHoBa cy4acHoi pekJiaMHOI cTpaTerii mignpueMcTsa

VY cywacHiil nuQpoBili eKOHOMIII peKJIaMHa CTparteris CTae Bce Oiblle OpIEHTOBAaHOIO HA JIaHi, a HE JIMIIE Ha
TBOPUICTh uM iHTYyimito. Ilinxonm, siki MokHa okpecnuTH sik data-driven marketing, o3Ha4yaroTh, 110 PIlIEHHS IOJO
PEeKJIaMHOT MOJIITUKY CIIUPAIOTHCS HE JIUIE Ha 3[J0TaKH YU KPeaTHBHHUI OPHB, a Ha po30ip BETUKKUX 00CATIB BitoMOCTeH
PO CIIOYKMBAYiB, TXHIO MMOBEIIHKY, KAHAJIN 3B’s3KY, HACJIIIKM KaMIIaHii Ta TeHAeHii pO3BUTKY puHKY. Came 1ie CTBOPIO€E
I/ICTaBHU JUIS PE3yIbTaTUBHOCTI, THYYKOCTI Ta KOHKYPEHTHOI IepeBary i JIpHeMCTBA.

Data-driven marketing — me mimxi, sikuii 6a3yeTbest Ha 360pi, aHANI31 Ta IHTepIpeTaIlii BEJUKOi KiTbKOCTi iHpopMartii
PO CIIOXWBAYiB, KAHAIM Ta PE3yJbTaTH PeKIaMHUX Kammanii [1]. YkpaiHcbki HaykoBIi memaii GibIne TPHAIISIOTH
yBaru MOCTIDKCHHIO [BOTO TOHATTSA SIK KIIOYOBOTO HANpPSAMY IiJBHIICHHS €()EKTHBHOCTI PEKIAMHOI [isSUIBHOCTI
mianpueMcTB. Cepen HUX MOXKHa BHOKpeMuTH €. Aunpycuka, €. ['Hitenpkoro, I. Muibsko, A. Jlsmok, f. CaBayk Ta
iHmmX. Y CBOX HpansixX BOHH OIHOTOJIOCHO HAroJIOIIYIOTh, IO aHAJITHKAa TaHUX CTa€ OCHOBOI UL NPHUHATTS
MAapKEeTHHTOBUX PillleHb, O3BOJIAIOYM TOYHO BU3HAYATH MOTPEOH LiNBEOBOI IPYIIH Ta ONTUMI3yBaTH BUTPATH Ha PEKIIaMy.

[ToHATTS «MapKeTHHIrOBa aHaNITHKa» OXOIUIIoE 30ip, 0OpoOKy Ta IiHTepHmpeTramilo JaHuX Uil HIATPUMKH
MapKETHHTOBHX pillleHb. AHaJITHKa LU(PPOBOr0 MAapKETHUHTY Ja€ KOMIIaHISIM MOJJIUBICTh OTPHUMYBaTH KOPHUCHY
iH(hopMaIlif0, BU3HAYATH TCHACHIIII, MOJICITIOBATH TOBEAIHKY CII0)KMBAYiB Ta BUMIPIOBATH PEHTA0CIBHICTh 1HBECTHUIIIN
(ROI) mns pexknamuux iHiriaTuB. [lepexin Bim TpaauIifHUX MapKETUHTOBUX IMiIXOMIB MO MiAXOMIiB, 3aCHOBaHUX Ha
JIAHWX, € OMHIEIO0 3 KIIFOYOBUX TpaHCc(hOpMAIliil y MapKETUHTOBIH TisibHOCTI KoMmaHil [2]. ¥V Takuii crmoci6, MapKeTHHT,
3aCHOBaHUI Ha JJaHUX, CIY)KUTh HE JIMIIE METOJIOM pealizallii peKlaMHUX KaMIIaHii, ajne i OCHOBOIO peKJIaMHO] cTpaTeril
i ATIPHEMCTBA.

Hns edexruBHOi peamizamii data-driven pexmamHOi cTpaTerii HeoOXiqHO 3a0e3MeUnTH SKICHUH 1 CHCTeMHUU 30ip
JMAHWUX 13 PI3HUX JpKepen — BeO-aHamiTHKH, comiadbHUX Mepexk, CRM ta Touok mpomaxy — i 00’€qHATH iX Y e€aWHE
iHpopmaniiiHe cepemoBuine. Taka iHTerparlis Ja€ 3MOTY TITHOIIE PO3YMITH MOBEAIHKY CITO’KUBAYiB, BUSBIITH IPUXOBaHI
3aKOHOMIPHOCTI Ta popMyBaTH OLTBII TOYHI peKIIAMHI MTOBiIOMIICHH:. be3 HameXHO1 AKOCTi TaHUX MONANBIIHA aHAI3
BTpaya€e JOCTOBIPHICTB I MOXKE NPH3BECTH 0 MOMMIKOBHX YNPABIiHCBKHX pillleHb. HacTymHHM KpOKOM € mpsiMe
BHUKOPHUCTAHHS aHATITHKH Y PEKJIAMHIM MMOJIITHII, [0 OXOIUIIOE aHalli3, CErMEHTAIlII0, aTPUOYIIiI0, MPOrHO3YBaHHS Ta
onTuMizalio. ATpHOYIis, 30KpeMa, NO3BOJSE€ BH3HAYUTH BHECOK KOXKHOTO KaHally B KIHLEBHH pe3yjbTaT, IO €
BUPIMIAJTbHUM Y KOHTEKCTI KUIbKOX TOUOK KOHTaKTy 3 OpeHoM. He MeHIII BayKIIMBUM €JIEMEHTOM ITiIX0/1Y, 32aCHOBAHOT'O
Ha JJaHUX, € epCOHai3alis, sika poOUTh peKJaMy PeJIeBaHTHOIO Ta MEHII HaB s3/1MBO00. DopMynOBaHHS HOBIIOMIICHB
Ha OCHOBI IHAMBIyaJIbHUX XapaKTEPUCTUK Ta MOBEAIHKU CIIO)KMBAYIB ITiJABUIILYE 3aIy4EHICTh, JOBIPY Ta JIOSUILHICTH 10
OpeHmy.

Cepen nepeBar Takoro miaxony, sk data-driven marketing, Mo)xHa BUOKPEMUTH IiABULICHHS TOYHOCTI TapreTHHTY
ayIuTopii, ONTHMI3alit0 BUTPAT (aJpKe TPOIIi iHBECTYIOTHCS B e(DeKTUBHI KaHAIM), THYYKICTh Ta MIBUAKY PEakIliio Ha
3MiHH PHHKY, IOCHJICHHSI KOHKYPEHTOCIIPOMOXKHOCTI 32 PaXyHOK KpAIoro po3yMiHHs CIIOXKHBava Ta TpaHchopMaLiiiHy
POJIB peKIiaMu (pekiiaMa repecTae OyTH IPOCTO NOBIIOMIICHHSIM PO NPOAYKT i CTA€ IHCTPYMEHTOM BIUIMBY Ha IIOBEIIHKY
croxuBauiB i hopmyBanHs OpeHy). OfHAK BIPOBAHKEHHS TAKOTO IMTiIX0/1y Ma€ JeKiIbKa BUKIUKIB. KoMmanii moBUHHI
JIONATH TaKi TPYJHOII, SIK 3a0e3MeueHHs] SKOCTI JaHMX, PO3BHTOK KOMIIETEHIIH, 3MiHa OpraHizaliifHOi KyJIbTYpH,
ajanraiis 10 HOPMAaTUBHMX BHMOTI Ta OalaHCyBaHHS aHamizy 3 KpearuBHicTio. CkiagHi Mozeni Ta mnortpeda y
KBaJTi(hiKOBAHUX aHAJITHKAX, & TAKOK €THUYHI MMUTAHHS, [TOB’s3aHi 31 300pOM Ta BUKOPHCTAHHSM JaHHUX, CTPUMYIOTh
e(eKTHBHE BIIPOBAIKCHHS.

Orxe, data-driven marketing sik ocHOBa pekTaMHOI CTpaTerii KOMIaHii 03HaYaE, 10 PeKIaMHa JiSUTbHICTh BUXOIUTH
3a paMKH{ TPAJULIHHOTO MiIX0/AY «IOKAXHU Ta MpojAail» i TpaHC(HOPMYETHCS B IHTETPOBAHUI MPOLIEC YIIPABIiHHS, SIKMA
NOEHYE JaHi, TEXHOJIOTI], JIoaeil Ta kpeaTuBHIiCTh. KoMnaHil, sKi CBOEYaCHO Ta CUCTEMAaTHYHO BIPOBAKYIOTH Ll
M AX11, MAIOTh MOXIIUBICTD ITiIBUIIATH ¢(EKTHBHICTh, 3HU3UTH BUTPATH Ta 3MIIIHATH CBOI MO3HIIIi HA KOHKYPEHTHOMY
PHMHKY, TOJI SIK Ti, XTO iICHOPYE L0 TpaHC(HOPMALIif0, PU3UKYIOTh 3aJIHIINTHCS 1103a.1y.
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